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Important Disclosures

This presentation is provided for informational purposes only and does not constitute an offer to sell or a solicitation of an offer to buy any securities. Any offer of
securities will be made only pursuant to a registration statement and prospectus filed with the U.S. Securities and Exchange Commission (“SEC”) or pursuant to
an applicable exemption from registration. Nothing herein constitutes investment, legal, tax, or accounting advice, and investors should consult their own
advisors. This presentation may be used in connection with a potential secondary offering of the Company’s securities; no assurance can be given that any such
offering will be consummated on the terms described herein or at all.

This presentation contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, including statements regarding
financial performance, growth strategies, market opportunities, capital-raising plans, liquidity, and business outlook. Forward-looking statements are based on
current expectations and assumptions and are subject to risks and uncertainties that could cause actual results to differ materially. These risks include, but are
not limited to, those described under “Risk Factors” in the Company’s most recent Annual Report on Form 10-K and subsequent filings with the SEC, which are
incorporated herein by reference. Forward-looking statements speak only as of the date made, and the Company undertakes no obligation to update them.

Certain financial information included herein is unaudited and may not be prepared in accordance with Regulation S-X or audited under PCAOB standards. This
presentation may include non-GAAP financial measures, such as Adjusted EBITDA, which should not be considered in isolation or as a substitute for GAAP
measures and may not be comparable to similarly titled measures used by other companies. Financial projections included herein are inherently uncertain, are
based on assumptions that may not prove accurate, and are not intended to be indicative of actual future results. Neither the Company nor its independent
auditors have reviewed or audited such projections, and no assurance can be given that projected results will be achieved.

Industry and market data are derived from third-party sources believed to be reliable, but the Company has not independently verified such information and
makes no representation as to its accuracy or completeness. An investment in the Company’s securities involves significant risks, including market volatility,
limited trading liquidity, dilution from future issuances, and other risks described in the Company’s SEC filings. Any investment decision should be made solely
on the basis of the information contained in an applicable prospectus or offering document filed with the SEC.

Regulation FD Notice: This presentation may be provided to multiple recipients. The Company does not intend to disclose material non-public information and
disclaims any obligation to update or supplement the information herein except as required by law.



Dot Ai - Investment Highlights

Al-powered, plug-and-play Saa$ platform delivering asset intelligence and
in-process visibility

e Category-defining platform for asset intelligence and in-process visibility
applied to public and private sectors

e Patented technology that unifies asset data and workflow signals into
actionable intelligence powered by Al

e Strategic enterprise partnership with Wirth demonstrates scalable
distribution and expansion potential across a large installed customer base

e Wiliot Strategic partnership for Ambient loT tag supply and cloud services

e Accelerating commercial traction with $5.8M in FY2025 revenue, record Q4 of
$4.5M, and 2026 guidance of $6.0-$7.5M

e Capital-efficient, capex-light model designed to scale revenue and margins

without proportional infrastructure investment

e Experienced management team and board with strong track record of
technical and operational execution across public and private sectors
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Share Price'

Market Cap'

FY2025 Revenue

Q4 FY2025 Revenue

Q4 FY2025 Gross Margin
FY2025 Adj. EBITDA
FY2026 Revenue Guidance

Shares Outstanding?

$0.24

$6.8M

$5.8M

$4.5M

43.7%

($9.1M)

$6.0-$7.5M

27.8M

' As of March 9, 2026

2 As of December 31, 2025



The Problem with Having Things...
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Visibility N
Who has my Things?
What is the state of my Things?
Where are my Things?

When will my Things get there?

Why are my Things not there?

How many Things do | have?

g

&

/

« Secure my Things.

N\

... legacy management solutions

\

Actions

Put Away my Things.

Pick the Thing | need.

Pack some Things to ship.

Move my Things to another place.
Measure my Things.

Count my Things.

/

are slow and inaccurate
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Our Target Markets

Industrial Logistics and Asset Management

Solution Areas

Material Handling & Logistics

Yard & Warehouse Management

Equipment Tracking & Management

Access Control & Security

Service & Care Enablement

Traceability & Authentication

Market Size

Applicable Industries

Total addressable verticals, applications

Direct
Revenue

and industries yet to adopt

Size

Competitive

Global Logistics & Supply
Chain Software Market

Annual

ENTERTAINMENT | RETAIL | MANUFACTURING | LOGISTICS | MINING & ENERGY | CONSTRUCTION | TRANSPORTATION | FOOD &
BEVERAGE | HEALTH CARE | FACILITIES MANAGEMENT | PHARMACEUTICALS | AGRICULTURE | MILITARY & GOVERNMENT
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Product Svuite

INDUSTRIAL CAMERA

PASSIVE LABELS

PASSIVE INDUSTRIAL TAG

Wiliot chip + plasmonic folded ground plane

RFID READER

Patent Pending

MOBILE BRIDGE
Patent Pending

MOBILE GATEWAY
Patent Pending

COTS TAGS & SENSORS

FIXED GATEWAY (ZIM) al
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How Our Technology Works

Using Dot Ai, assets are digitized and tracked through the process as a complete, auditable Digital Thread.

Valuable business insights are created, streamlining operations and enabling real-time optimization.

Asset Tag ZIM Bridge Saas$ Cloud

RF Beacons or Barcodes Mobile RF Readers and Cloud Applications and the Al Real Time Asset Inventory is
enable positive identification,  Cameras collect tag and Engine guide workflows and viewed and actioned without
sensing and tracking of key sensor data in real-time, in- enable asset intelligence. the using proprietary devices.
assets and material. process.
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Ovur ZIM Bridge Platform

The only industrial grade, battery-powered, passive BLE reader platform —

first trve industrial implementation of Wiliot tag fechnology

Transit

3 Families
L
52 SKUs iy

Features:
* Energizes Wiliot-enabled passive tags @ UHF

Reads beacons @ Microwave (BLE)

Collects and forwards data (out to 15 km)
Supports LoRA, BLE and GNSS
Enables many optional wired peripherals

* Takes common commercial batteries
* On/Off switch option (tail cap)

Key build options include:
o High visibility LEDs
© M12 wiring connector option
o Tamper evident sensing
o NFC coil option
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Marker

Access

The only battery-powered passive
loT data collector (patent pending)

ZIM Bridge is
approximately
6" x3" x1.25”

al



Ai Implementations

\/ All paths in Al adoption start with in-process data collection

We use RF and Al Vision Systems to provide loT data collection

\/ Rules Engine with Machine Learning
- Unsupervised anomaly detection, alerts and alarms
- Bottleneck detection
- Enhanced business intelligence for CI

Al modelling under development for:

- Predictive forecasting (self-driving supply chain)

- Supervised learning (optimizing recipes and workflows in the enterprise)
o Pick/Put/Pack
o VMI



Competitive Comparison Chart

o W @ W z; \
al \ vt % AUTOMATION
@ ZEBRA SAMSArA  HID CORPORATION Ubisense AirFinder cognosos 'ANYWHERE

BLE RFID

v

v

L
'

Use of COTS devices

LRL (Long-Range Locating)

Outdoor Tracking

v

SN S

PWA (Progressive Web App)

S SSS

Al Camera Input

S S S

Al Powered Workflows

Vision System Overlays

S S8 SSS

Battery Powered Bridges

Easy install and scale (mesh)

Passive BLE Tags

Nasdaq: DAIC | 11



Energous (NASDAQ: WATT)

Energous (WATT) went public on March 28, 2014, trading on the Nasdaq stock
exchange. The company priced its initial public offering (IPO) at $6 per share,
raising approximately $27.6 million. They frequently use registered direct
offerings and at-the-market (ATM) programs to raise capital, including a $40M
ATM in January 2021. More recently, they concluded a Sept. 15, 2020, $5
million offering closing in September 2025 after $13.4 million raised in early
2025. These offerings have been used for general corporate purposes, working
capital, and to support the expansion of their WattUp® wire-free charging
technology.

Active Trader

§

Time and Sales

WATT News
& Back to All WATT News

: H : R . Energous Reports Preliminary FY 2025 Revenue Of $5.6M Up 630% And Q4 Revenue
- Their most public success has been to make Bridges for the Wiliot system; they now OF $50M Wikl Ralshig ST3 M Ety

base their solution almost entirely on this 08:11 AM 04, January 13, 202

- Unlike Energous, Dot Ai holds a direct 3-year strategic partnership with Wiliot and has developed
patent-pending industrial innovations (plasmonic folded ground plane structure, rugged Industrial

Bridge).
Q4 2025 2025 ~Share Price ~Market
Revenue Revenue Cap
Dot Ai $4.5 M $5.8 M $0.25 $7.5M
Energous | $3.0M $5.6 M $12.50 $30 M
Energous San Jose HQ




Differentiated From the Landscape

Innovative Approach
» Established incumbents and

l‘f\iﬂ%ﬁé% competitors attempt to apply legacy
L& PEGA N fo loT tech through highly restrictive
- (o] J v
— AlrFinder transactional business models.
igita
tt
2» sensolus R * Dot Ai brings modern, Al-driven tech to
— SeWIO project{@
Milesight R a fragmented market through a Saa$S
Legacy Tech Innovative Tech business model.
— . ' * Dot Ai’s key differentiators:
43 CENTRAK blueiot y
Dusun u LG Invests heavily in Al development
) Ubisense Simplifies complex buying decisions

Leverages device-agnostic software

@ Market Leader with good tech but
¥  Direct Sale model alienates channel Enhances accuracy & reliability of

players looking for next gen

Qllh‘ Market Leader with legacy
\ hardware culture and a

ZEBRA vulnerable channel to exploit samsara

location data
Dramatically lowers TCO (total cost of

Legacy Business Model ownership) over time
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Proven Success Within Critical Enterprises

Customer Spotlight

ww WURTH |INDUSTRY

Wurth Industries: In-process inventory awareness and

intervention ensures customers never run out of material

and eliminates costly expediting.

Our demonstrated ability to provide smart software tools and
work on-metal in a dense industrial environment has created a

global opportunity with an industry leader in fasteners.

8-K Filed on November 14, 2024
Exclusive Partnership Announced

- intent for deployment of at least $175M over 5 years
- includes initial $2M payment

First Program order Sept 2025 - $1.27M @
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Typical Customer Opportunity Profiling

44,000 Potential adoption entities at this customer
e 200 Early Adopters have 600 locations total

=$1,122,600,000 over 5 years

(2
L=l
=i i - = L= o iz . =

3 Bridges @ $185 L
+ 5S4 / month SAAS charge

<@

40 Tags @53.20
+ S$0.15 / month SAAS
charge

1000 racks @ $S683
= $683,000 / location
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GAAS subscription \

$237,600 / year / location
X 600 locations

= $142,560,000 ARR

600 locations x $494,000
= $409,800,000

\ Hardware Cost /




Commercial Model Summary

Dot Ai works with Channel Partners to sell 1, 3, and 5 year subscriptions

Hybrid Contracts Bundled SaaS Contracts

Global Account Management.

Bundling happens at the Channel level.
Global Corporate Accounts will subscribe
Subscription Solution Fees with global channel partners.

- Software & Level 3 Support.

Subscription Solution Fees

Solution Delivery Channel

Part
Solution Delivery arner

Channel

Pariner | install & Maintenance Fees } Premium Channel Partners are

required to offer bundled SAAS

Hardware warranties and returns. contfracts.

" Hardware, installation, training.

On-site and Level 2 Support.
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Solution Maturity Model

BASIC VISIBILITY

Real-time visibility of
limited assets

Event rules for basic
operations

IMMATURE

Incomplete visibility of
inventor

Manual paper processes
dominate asset
information

>

2

SUSTAINABLE VISIBILITY

Real-time visibility of all
assets with automated
tasks for dashboards
Allinternal inventory
movement tracked
Limited Customer
notifications

Safety notifications
Centralized Datg

repository 3

Competitive Timeline for Implementation

Dot Ai

1-3 months with simple
infrastructure deployment

1-3 Months
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MATURE VISIBILITY

Real-time understanding

of inventory flows

Optimized traffic

Optimized safety

Integrated with
ERP/WMS

}.

MATURE MONITORING

Automated Inventory
rules

Automated Customer
notifications of all
changes

Cross functional ERP
reporting

)

COMPETITORS

MATURE CONTINUOUS
AUTOMATION

FULL WMS/ERP suite
data validation

Al assisted task
scheduling & process
improvement

Al assisted optimized
asset forecast

’managemen’r

6

1-3+ years with significant

2 Years

infrastructure costs

3+ Years




Financial Projections

Growth Forecast

FY2026

(in USD $M) FY2025 S FY2026
In Total 37% Total

Bookings
Revenue $5.8
Gross Margin % 46%

Server Access Fees

Hardware
Costs

Asset Data Fees
(Labels, Tags and Beacons)

Revenue
Elements

Device Subscription Fees (Bridges and Cameras)
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$0.9 $12.5
$2.8 $4.2 $0.5 $7.5
50% 78% 65% 66.7%

Transactional Hardware business
run from wholly owned subsidiary

works

A Dot Ai Company

al



Dot Ai Management Team
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EXPERIENCED | SUCCESSFUL

Ed Nabrotzky / CEO & President

Co-Founder and entrepreneur with 4 previous successful exits by merger. SME in loT and Al with operational experience,
published work and patents in these areas. Executive experience at public companies Molex and Panasonic.

Delores Rochester / CRO

Del brings over 25 years of sales and technology leadership across global enterprise organizations, including Oracle and IBM.
She has driven more than US $4 billion in technology solution sales spanning hardware, software, cloud, mobility, and services.

Vijayan Nambiar / CTO

Executive experience at public companies leading R&ED. SME in 5G systems and enterprise software. Led the team at
Verizon for new 5G router platform. Strong history of recruiting and retaining dev talent, especially in India.

Charles Maddox / CFO & COO

Co-Founder and entrepreneur with 2 exits by private sale and 1IPO. Raised more than $8M in seed and $12M in PIPE for
Dot Ai. Set up manufacturing in Puerto Rico, scaling globally with contract manufacturing next. Former USAF C-17A
Instructor Pilot & Director of Ops; managed continuous worldwide ops of $11.12B in assets for USAF

Ansgar Thiede / CSO

Data Scientist with deep engineering and product management experience in Logistics software and Ai engines, former
executive at infios/Korber and Blue Yonder. Dr. Theide drives our product strategy and customer experience functions.



Dot Al

Contact Us
daic.ai

Investor Relations

MZ Group - MZ North America
DAIC@mzgroup.us

(262) 247-6461



